(DLEADING PRACTICE
We set the Enterprise Standards!

Selling to CxOs Coaching

Sales Entry Courses

Module 1 « 2 days Module * 2 days Module 3+ 0.5 day Module 4+ 2 days Module 5 « 1 day

Individual Performance Coaching

Prospecting Coaching

Module 1 « 2 days Module ¢ 2 days Module 3¢ 0.5 day Module 4+ 2 days Module 5 1 day

Individual Performance Coaching

Value Based Sales Coaching

Module 1 « 2 days

Module ¢ 2 days Module 3+ 0.5 day Module 4 2 days Module 5 « 1 day

Individual Performance Coaching

Partner/Channel Manager Coaching
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Module 1 2 days

Module ¢ 2 days Module 3¢ 0.5 day Module 4+ 2 days Module 5 * 1 day

Individual Performance Coaching
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Individual Performance Coaching
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Individual Performance Coaching




